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he primary aim of the Defence
Growth Partnership’s (DGP)
Technology and Enterprise Team
is to champion innovation,

identify future needs, engage the
broadest possible span of technology
providers and convert technology to
defence capability.

Sir Brian Burridge, President of
Finmeccanica UK and head of the DGP

Technology and Enterprise Team,
believes the work of the Partnership has
been progressing very positively
following the publication last

September of Securing Prosperity –
a strategic vision for the UK Defence
Sector, which launched the active work
phase of the DGP.

Sir Brian said: “The first and most
significant factor is that there are 15 large
companies around the table all with the
same idea, and that degree of coalescence
is something I’ve not seen for a very long
time.

“I hope that in creating the Defence
Growth Partnership, and the sort of
initiatives that come out of it, we will be
able to leverage that and in fact solve a

number of problems that have lain
unsolved for a number of years, which
have had very good initiatives aimed at
solving them but lacking real corporate
energy behind them. It’s progressing very
positively and I think we’ll be suitably
impressed with what we’re going to be
able to pull off.”

One problem that the Technology and
Enterprise Team aims to solve is that
hitherto the development of technology
in the defence sector in the UK has been
platform based and requirement driven.
Sir Brian says that’s ‘yesterday’s model’
because the exports market is not
especially amenable to those sorts of
initiatives in terms of very high-value
platforms. This, he believes, is due to
defence customers worldwide working
under economic constraints, and in turn
looking at ways they can enhance the
capability of platforms they already have
in service. Further to that there is
intense competition, particularly from
the United States, in the global defence
marketplace. It’s important for the DGP
to find an offer that works in this sort of
market.

Sir Brian commented: “We need to offer
the incremental insertion of technology
into existing or even new platforms –
systems, sensors and software – which
gives increased capability. I think the
market is particularly amenable to that at
the moment and the challenge is to
understand what those technologies are,
and where they are – and they are not
necessarily currently in the defence sector.”

The DGP will be looking upstream at
what’s happening in university research
departments, as well as at the UK’s
traditional SME cohort producing
technology work, but also and
particularly at adjacent and parallel
sectors as there are opportunities to
enhance defence capability through
dual-use technology. In electronics, for
example, for many years there has been
commonality between the defence and
mobile phone industries. The technology
it takes to produce a 4G mobile phone is
the same technology used in the
production of radar.

Some of the most innovative and
exciting technology comes from SMEs.
Sir Brian’s vision for the defence and
technology supply chain is one that
could empower SMEs and innovative
technology owners.

He said: “I see a collaboration rather
than a linear chain. I see technology
owners sitting at the top table and being

able to influence the way their technology
is used and the way it is taken to market.
It’s a big challenge for SMEs because they
are not always over-burdened with
numbers of people. They need a vote; I’m
absolutely convinced of that.

“The same goes for universities, which is
more challenging because they’re not
particularly configured to take on that role.
Some are, and are very effective, but others
have some great research which we just
need to entice to collaborate with either an
SME or maybe a larger company to mature
the idea and get it to market.”

The DGP will be looking at intellectual
property and dealing with its
complexities in a way that suits and is
agreeable to SMEs. It will also attempt to
ensure that the interests of the 15 large
companies in the DGP when applied to
this problem can make a difference in
getting new solutions to capability
problems to market. Sir Brian feels the
DGP must look at business and finance
models to help pull technology through.
It is hoped the Partnership could offer a
collaborative working space, which will
also promote teaming and alliancing as
well as crossing finance issues.

He said: “In the Aerospace Growth
Partnership they have developed the view
that an SME can be paired with a Tier 1
supplier who can mentor them and help
them get round some of the commercial

aspects by bringing their in-house ability to
bear. I think that’s a powerful combination.

“Penetrating the crowded market will
take an alliance of major companies as well
as the SMEs that own the technology. This
isn’t a question of saying: ‘Thank you very
much, I’ll license that from you; I’m on my
own now.’ This collaboration is about
obtaining customer confidence on the basis
of who owns the IP technology, who can
really answer every one of their questions. If
we get this right in terms of maintaining the
cohesion of those big companies I think we
stand a good chance of solving problems
that we’ve known about, that have been the
hurdles that we’ve not cleared in the past.”

The idea of mentoring remains to be
fully tested within defence, but it is one
the DGP is considering in detail. Sir Brian
added: “We are now at the point of drafting
a paper that will determine the outcome.
Talk about collaboration and mentoring
perhaps conjures up different things to
different people. But if you get into the
discipline of writing it down on the basis
that words are precision instruments then
the room for ambiguity falls away. That’s
the next step.”
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“I see a collaboration rather than a linear chain. I see
technology owners sitting at the top table and being
able to influence the way their technology is used and
the way it is taken to market”

Sir Brian Burridge, Vice President, Finmeccanica UK 
and head, DGP Technology and Enterprise Team 
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DGP: teaming to promote UK defence
technology and enterprise 
The publication last September of the ‘Securing Prosperity’ report by the Defence Growth Partnership saw the creation
of eight joint senior teams consisting of representatives from government and industry. MOD DCB features writer 
Paul Elliott spoke to Vice President of Finmeccanica UK and head of the DGP Technology and Enterprise Team,
Sir Brian Burridge, about developments within his remit.

Further Information
For more information, visit:
www.defencegrowthpartnership.co.uk


